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Spotlight on Industry Leaders: Commercial Real Estate Agencies

By KATE GENO
   Wayne Barber Jr. 
and Paul Murphy 
launched their 
commercial real 
estate agency, 
BARBERMurphy 
Group, in January 
2005. In 2008, 
the company 
experienced a 30 
percent increase in 
transaction volume, 
resulting in sales of 

650 acres and a total of 2.75 million square 

feet of Southern Illinois real estate. 
   Barber and Murphy say their success 
is partly due to a well-crafted strategy to 
hire knowledgeable and personable people 
with Southern Illinois roots and a high 
level of real estate expertise. The company 
now employs 12 licensed brokers, each 
regularly covering a 12-county territory and 
specializing in certain properties by type 
and geographic area.
   BARBERMurphy Group offers a full 
spectrum of commercial, investment 
and industrial properties and brokerage 
services in Southern Illinois. Currently it 
has 240 listings in 40 municipalities and 12 

counties, fulfilling the company’s slogan, 
“We’re All About Southern Illinois.” 
   The company’s current listings include 
two special purpose buildings: the 48,556-
square-foot Scottish Rite Temple located 
on 32 acres in Belleville and the 14,852-
square-foot C.K. & L. of I. Country Club 
and banquet facility situated on 12 acres in 
Swansea. The Eastport area in Collinsville 
offers 34,000 square feet of Class A office 
space at Eastport Phase III, 83,000 square 
feet of office/warehouse and flex space and 
100 acres for new development sites. In 
O’ Fallon, 310 acres are for sale in the 
proposed Mid America Commerce Center.

   Brokerage of commercial properties 
throughout Southern Illinois is 
BARBERMurphy Group’s core business, 
says Barber. Directly related services 
such as property entitlements, economic 
incentives, zoning and tax issues are also 
provided. Since the company represents 
many property owners and developers, it is 
committed to providing real estate services 
in a non-competitive situation.
   Co-principal Paul Murphy says the 
firm’s primary clients are locally-owned 
small businesses and developers looking to 
expand and in need of additional space to 
lease or purchase.

BARBER Murphy Group Inc., Swansea, Wayne Barber Jr. and Paul Murphy, Principals
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   Founded by Terry Johnson in 1996, 
Johnson Properties Inc. is a full-
service commercial real estate firm. 
JPI expanded its scope in the region by 
acquiring the Kenneth Johnson Agency 
in 2007 and merging the two companies. 
Johnson Properties now has 14 full-time 
commercial brokers, three support staff 
and more than 275 commercial listings 

available in the 
Southwestern 
Illinois market. 

   The company 
specializes in 
commercial and 
industrial real 
estate, development 

land sales, build-to-suit projects and 
investment properties throughout the area. 
JPI’s main focus is to provide brokerage 
services of commercial properties to 
small and large corporations - and to help 
landowners sell their land to prospective 
developers when the time is right.
   Johnson Properties is now expanding 
its services through a new partnership 
with Robert Plummer’s company, R.P. 
Lumber. The new company, Plummer 
Johnson Group, provides office, retail, 

industrial and self-storage property 
management services in Central and 
Southern Illinois. Johnson owns several 
office properties in the Metro East and has 
outsourced property management in the 
past. This new partnership allows JPI to 
bring property management services in-
house and effectively manage Plummer’s 
properties at the same time. It will also 
allow both companies to share the cost 
savings with their clients - making the 
situation beneficial for everyone involved, 

says Johnson.
   The new office of Plummer Johnson 
Group opened in April in Fairview 
Heights. JPI will manage R.P. Lumber’s 
seven shopping centers and eight Class A 
office buildings. Five professionals have 
been hired so far to provide accounting, 
maintenance and administrative support. 
The team will manage in excess of 850,000 
square feet of office and retail space at the 
start. PJG’s goal is to manage one million 
square feet of space by the end of 2009.

Johnson Properties Inc., Fairview Heights, Terry Johnson, President
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   CB Richard Ellis St. Louis provides a 
complete spectrum of commercial real 

estate brokerage 
services - including 
owner and tenant 
leasing, acquisition 
and sales, asset 
management, 
marketing and 
consulting to 
owners, investors, 

and occupiers of all property types. 
   A total of 30 agents operate out of the 
company’s St. Louis office, 13 of whom 
are Illinois-licensed realtors. 
   Peter Krombach, senior managing 
director, says the wide range of client 
services provided by CBRE differentiate it 
from the competition. Brokerage services 
are offered to tenants and property owners 
in the office, industrial, retail, multi-
housing and land sectors. In addition, 
corporate services, investment services, 
asset services/property management, 
project management and valuation and 
appraisal are all areas in which CBRE can 
assist its clients. 
   CBRE represents properties throughout 
Southwestern Illinois. The Gateway 
Commerce Center in Edwardsville and the 
Eastport Tech Center in Collinsville are 
two major projects being represented by 
CBRE at the present time, says Krombach. 
   The Gateway Commerce Center 
currently has five lots available on the 
west side of Illinois 255 for build-to-suit 
projects ranging from 330,000 square feet 
to 1.2 million square feet, as well as two 
buildings totaling about one million square 
feet that are available for lease. On the 
east side of 255, there is open land that can 
accommodate eight million square feet of 
construction. 
   Eastport Tech Center provides office 
and warehouse space with 5,000 to 
34,500 square feet available to lease. A 
new 45,000-square-foot building was 
completed last fall and an adjacent seven 
acres of land is also available for sale or 
for build-to-suit options. The land is within 
a tax increment financing district.
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